	Supplement for New Distributors
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Marketing Plan – The Big Picture
(Don’t’ be overwhelmed - all you need to know is that there are steps to climb)
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All Qualification Volume is
cumulative and all positions are
permanent!

(Marketing Plan Details in Chapter 1)
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Part Time Magic means you can go at your own pace!

Bonus Abbreviations:
PB = Performance Bonus
POB = Promote Out Bonus

BIB = Business Incentive Bonus
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Name _____________________________________Date ____________________
Step 1. Why:

a. If I wrote you a check for $1000 what would you do with it right now?

___________________________________________________________________________________________
___________________________________________________________________________________________
b. What would an extra $500-$1000 per month increase in your household income do for you or your family? ___________________________________________________________________________________________
___________________________________________________________________________________________
c. If you were making an extra $5000 or more of residual income a month (how much more?____________) a few years from now, what are 3 important dreams you could fulfill upon:

 __________________________________________________________________________________________

___________________________________________________________________________________________

 ___________________________________________________________________________________________

Understanding 10-1-10 program – how you can make $1000 in first 30/60 days
Month 1:
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You get promoted to 6%





Month 2:
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A free ticket to conference
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Incorporating Tower Gardens into Fast Track 10-1-10:

A 10-1-10 consists of doing basically 2000 PVC (purchase volume credit) in 30-60 days. 600 PVC can come from Tower Gardens and related accessories. So some examples of 10-1-10 would be:
Scenario #1:  

PRODUCT


PVC


RETAIL PROFIT

2 towers 


540 


$49 (X 2) 
1 extension
 

 42________________________
TOTAL



582 


$98

You still need 1418 PVC more to complete fast track.
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161.25 PVC each
$37 (X 9)

Total



1451 PVC

$333

Combined total for towers and Juice Plus+ is 2000 PVC. You make your 10-1-10 bonus as long as you have one distributor! That can also be someone who bought a Tower Garden! 
Total money you make if completed in 30 days = $98 + $333 + 300 bonus = $731

Total money you make if completed in in 60 days = $98 + $333 + $250 bonus = $681

Scenario #2:
PRODUCT


PVC


RETAIL PROFIT

2 towers 


540 


$49 (X 2) 

1 extension
 

  84





TOTAL



624 


$98

You still need 1376 PVC more to complete fast track.
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101.25 PVC each
$21 (X 14)____ 
1417.5 PVC

$294 retail profit
Combined total for towers and Juice Plus+ is 2042 PVC . You make $392 in first month. 
All PVC items such as Chewable, Sample Chewables and Complete orders also apply toward 2000 PVC. 
Here is the Profit Incentive on all products with PVC:
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VOLUME PRICE CUSTOMER  INSTALLMENT  CUSTOMER
CREDIT (PVC) PRICE PRICE PROFIT
Juice Plus # Whole Food Based Nutritionsl Products
Juice Plus+* capsules. (8 Botte Carton) 10125 13500 15600 ars 2100
Juice Plus+ Vineyard Blend® 000 8000 9600 2675 1600
Juice Plus+* Chewables (8 Pouches) 10500 14000 16000 4450 2000
AdultSeving
Juice Plus+® Chewables (4 Pouches) 250 7000 8000 215 1000
Chil Senving
Juice Plus+ Vineyard Blend® Chewables. 6750 000 10700 208 1700
duice Plus+ Complete® (4 Pouches) 6900 200 10800 275 1600
Juice Plus+® Sample Packs 000 2000
PURCHASE PREFERRED ~  12MONTH  PREFERRED
VOLUME CUSTOMER ~ INSTALLMENT  CUSTOMER
CREDIT (PVC) PRICE PRICE PROFIT
Tower Gardent by Juice Plus:
Tower Gardent Growing System * 27000 499.00 4258 4900
Tower Toic (Aand B) 287 3985 B B
Extensionkit rrs 695 B B

Tomato Cage: 557 5095 B B






Step 2. Design Your Juice Plus Team (Really Step 5 of company Starter Guide)

Who do you know that has all or some of these qualities?
	Entrepreneurial
	Health Conscious
	Likes working with people

	Self-motivated
	Has a large network of contacts
	You like and admire them


	Name  
	Cell
	Home phone

	City/State
	Occupation
	Family

	Hobbies
	Special Notes
	

	Appointment time/date
	
	


	Name  
	Cell
	Home phone

	City/State
	Occupation
	Family

	Hobbies
	Special Notes
	

	Appointment time/date
	
	


	Name  
	Cell
	Home phone

	City/State
	Occupation
	Family

	Hobbies
	Special Notes
	

	Appointment time/date
	
	


	Name  
	Cell
	Home phone

	City/State
	Occupation
	Family

	Hobbies
	Special Notes
	

	Appointment time/date
	
	


	Name  
	Cell
	Home phone

	City/State
	Occupation
	Family

	Hobbies
	Special Notes
	

	Appointment time/date
	
	


Step 3: Tell, Show, Try, Do – High Yielding Questions Training and FESS UP/Game plan to talk to 20-40 people to complete fast track and begin to build a team.

1. Watch High Yielding Questions video on www.teamshiningstar.com/ri
2. Print out FESS UP questions and practice with sponsor. 

a. First sponsor asks and distributor pretends to be one of the five prospects in step 2. 

b. Then distributor asks FESS UP and sponsor pretends to be one of the prospects

Fess Up script:

Opening Line: “I just started my own wellness franchise. I have no idea if you would be interested in what I offer. May I ask you a few health questions to see if there might be a fit? (wait for answer) As I get older, I notice I am paying more attention to my health. How about you?”

Fitness: 

·  “Do you work out regularly?”

· “Are you 100% satisfied with your level of fitness?”  

Energy:

· “Do you get tired in the afternoon or evenings?”

· “What do you typically do when you need an energy boost?”

· Alternatively “Do you experience getting tired before you get your ‘to do list’ done?”

· Alternatively “Do you have consistent energy throughout the day?”

Sleep:

· “Do you get 7-8 hours of complete rest every night?”

· “Would you consider yourself slightly sleep deprived?”

Salt/Sugar cravings:

· “Would you say you have a sweet tooth?”

· “Do you consume processed foods like soda, chips, crackers, candy daily?” 
· “Do you wish you could magically give up your favorite junk food/drink?”
Transition/Affirmation should sound something like this:

“So what I’m hearing is that you aren’t 100% satisfied with your fitness, you wish you had more energy and better sleep, and it would be nice if you could magically kick your soda habit. Is that a fair statement?”

U (You)

· “On a scale of 1 to 10, how willing are you to look at a solution that could help you make these desired changes?”

· “Are you open to taking a look at a credible program that could help you make these changes easier?”

· “Are you willing to take 15 – 20 minutes to learn more about something that could make a serious impact on these areas?”

Pay
“Is your health enough of a priority that you would invest $68.50 a month (or just over $2 a day) to look and feel better?”      

MAKE THE APPOINTMENT

“Great, I have some time this Tuesday or Thursday afternoon, possibly Wednesday morning. Do any of those times work for you this week? It should take less than half an hour. Would you prefer that I call, text or email to remind you?” 

Be sure to set a time and send a reminder of the appointment. Meet in person, if possible, or over phone in front of computer with internet to do a web-walk or show DVD. Do not give out your website and hope for the best. If they ask for it, say, “There are actually a few things I want to point out on the internet, I look forward to talking to you.”

Events and Game Plan: Choose times for wellness party and/or in person meetings with sponsor with top 5 prospects from step 2, and mark your calendar with upcoming local and regional events as well as the national conference (Step two of company starter guide.)
Do you like to throw parties? 

Do you prefer to do in person presentations?

Would you like to do a combination of both in order to complete Fast Track/10-1-10?

It is important to set up some times that are mutually convenient for you and your sponsor to do live appointments and/or wellness parties to launch your business. These are the times you would mention for making appointment or inviting to wellness party after initial FESS UP approach.
The in person presentation or wellness party is as simple as asking FESS UP again, showing a video and using the ABC close. Keep your business super simple!
ABC CLOSE at the appointment

(Use after showing video in person, during a web walk or after WPs)
“Now that you have heard this information, you can do one of 3 things:

A, you can do nothing, and things will go along pretty much as they have been.

B, you can become a preferred customer for $68.50 a month or $2.25 a day – the price of a Starbuck’s habit or a trip to the vending machine . . . Or . . .

C, if you are really excited by what you see here, you can become a rep, as we are looking to build a team of like-minded people to help us spread this message. What would you like to do?                   
Step 4. Memory Jogger - transfer cell phone directory into virtual office or 90 day tracker form (step 3 of company starter guide)
Do you own a cell phone? 
Do you have a contact directory in your cell phone? 
How many contacts are in your list?          

If you go through the FESS Up questions with 8-10 contacts in your memory jogger every week, by the end of 90 days, you will have talked to about 100 people about Juice Plus or Tower Gardens.

Congratulations – you have planted enough seeds to get you to the top!


Step 5. Customer Follow up (step 4 of company starter guide)
Once customer signs up, it is important to know what their expectations are and plant the seed for watching for health improvements. Give them initial survey and follow the outline in company starter guide. 

Baseline survey on www.teamshiningstar.com use search option “baseline survey” or 

Cut and paste this url: http://www.teamshiningstar.com/storage/businessdocuments/JPEffectSurveyBaseline.rtf 

With the introduction of Tower Gardens, we will also have to learn how to follow up with our TG customers and help them grow some produce! This will be a fun learning curve for all of us. People are so excited about the TGs and they are very willing to have us follow up to help them. Stay tuned during this next phase of our exciting Virtual Franchise opportunity!
What happens after I’ve done 10-1-10?
How to take full advantage of bonus programs that are in addition to normal commissions!
	Activity
	Bonus

	You do 5-1


	$100 1st month; 

$200 each consecutive month



	You help your new distributor do 10-1-10
	You earn $250

Your new distributor earns $250



	You continue to do 5-1 and 

Lock arms with a new person do 10-1-10

Follow this plan and 

you can fast track to SC in 6 months:

2 people at VF, 1 from completing 10-1-10

1 person on the way to completing 10-1-10 and at DD

Total volume accumulated $8000 PVC

(use tracking form on next page)


	You earn $100 or $200 for doing 5-1

You earn $250 per 10-1-10 frontline

You earn $500 for getting to SC

Your sponsor earns $500 for helping you



	You continue to lead by example

Do 5-1 and lock arms with your new distributor to do 10-1-10

Lock arms with 1 person Fast Track to SC

Lock arms with 3 others in different legs to do 10-1-10

2 of them have to complete 10-1-10 (VF)

1 of them has to get to at least DD

 (see sheet for Fast Track to SSC for further details)


	You earn $100 or $200 for doing 5-1

You earn $250 per 10-1-10 frontline

You earn $500 on your new SC

Your new SC earns $500

You earn $1000 for getting to SSC
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All Qualification Volume is cumulative and all positions are permanent!





Note:  Subject to change
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